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EXECUTIVES ON DEMAND

RELEVANT EXPERIENCE

Jim McClintock is a seasoned business leader
with 30 years of executive-level financial,
strategic and operational management
experience. Jim has served six different
organizations — from startups to a $75
million company — as their CFO.

His career spans multiple industry segments
within financial services and information
technology and across multiple functional
roles.

He worked in business development for
Citibank’s LBO financing unit, as a partner at
North Riverside Ventures, an Atlanta-based
venture capital arm of Sam Zell's Equity
Group, and as COO/CFO for an Atlanta-based
broker-dealer for independent financial
planners.

Jim was a senior corporate development
executive at BellSouth, where he led strategy
and deal teams for BellSouth’s Broadband,
Entertainment and Internet groups, including
the completion of a $500 million digital cable
TV programming partnership. He also led a
BellSouth International team in developing
strategic plans for BellSouth’s Latin American
affiliates to enter the Internet services
business in six Latin American countries.

Jim subsequently headed the startup of a
broadband communications service provider
in Canada (Cypress Communications) and
served in fractional CFO roles for an
information security software company, a
telecom billing software company, and an INC
500 digital marketing agency.

For the last eight years, Jim was a Partner at
Pace Capital Advisors, where he provided
M&A advisory and exit planning services to
owners of privately held, lower middle market
businesses with revenues of $5 million to $50
million.

EDUCATION

University of North Carolina - MBA,
Concentration in Finance
Washington and Lee University - BA,
Economics
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+1(404)441-8815
Jim.mcclintock@techcxo.com

PERSONAL STATEMENT

My goal is to provide clients with the full breadth and depth of my strategic,
financial, transactional, and operational expertise and experience to help
them drive revenue growth, reduce costs, achieve strategic objectives, and
enhance the value of their businesses.

Although I've been a senior executive with a number of Fortune 50 and other
public companies, most recently | have been focused on financial, M&A and
strategic advisory services for businesses with revenues of $5 million to $50
million. | enjoy collaborating with entrepreneurial executive teams, Boards
and investors to deliver impactful results in abbreviated time frames.

PRACTICE FOCUS SPECIALTY AREAS

STRATEGIC PLANNING Strategic Transactions: M&A, Debt &
Equity Financings, JV's, Alliances,
Related Strategic, Industry & Financial
Analysis, Scaling Smaller Businesses

e Mergers & Acquisitions
e Divestitures, Consolidations, Exits
e Board Advisory

e Corporate Strategy
e Strategic Alliances/Joint Ventures SECTOR EXPERIENCE

* Strategic Negotiations IT SERVICES & SOFTWARE
¢ Market Entry & Expansion « Application Software
EINANCIAL STRATEGY e Data Centers/Hosting
» Debt/Equity Financing/Capital * Ecommerce
Raises * 5aas
« Business Valuations e Cybersecurity
e Owner Exit Planning COMMUNICATIONS / MEDIA
* Due Diligence e Internet, Cable TV / Telecom /
e Financial Planning & Analysis Wireless
e Financial Forecasts & Modeling * Broadcasting, Radio & TV
* Growth Strategy & Scaling « Digital Media/Advertising
¢ Key Performance Indicators ¢ |nformation Services
FINANCE & ACCOUNTING ° MOViES, Music & Entertainment
. Accounting Systems COMMERCIAL PRODUCTS & SERVICES
 Audit Preparation e Construction & Engineering
» Board Management e Distributors/Wholesalers
» Cash Management e Industrial Supplies & Parts
¢ Financial Reporting CONSUMER
e GAAP Accounting e Food Products
¢ Internal Controls e Retail / Internet Retail

* Month-End Close FINANCIAL SERVICES

¢ [nvestment & Commercial Banks
e Private Equity/Venture Capital


https://www.techcxo.com/cfo-services/
tel:16037211830
tel:16037211830

